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Welcome to our 4th edition of Books That Shape Our Leaders.
Since launching the show in 2015, we have produced 280 weekly
episodes, achieved over half a million downloads and featured over
300 expert guests.
Books That Shape Our Leaders has become an important part of our
resource library with each addition listing the books that our guests
recommend each week on the show. And this year, for the first time,
we have also included a section on podcasts - seems fitting really!
You see, in years 1-3 of the show when I asked the question "What's
one book, podcast or blog you would recommend and why” the
answer would invariably be a book. But it seems as though this year,
more and more people are realising the power of podcasts and this
year we have 14 podcasts also listed in the eBook (check out the
podcast library after the books)
This year you will find books on the following categories...
Team Management, Marketing, Accounting, Productivity, Leadership
and much more!
I hope you can use them to enhance your
knowledge and that you learn lessons you can
implement into your career both now and in the
years to come.
Happy Learning,

Chantal Brodrick

www.fitnessbusinesspodcast.com

THE BOOKS THAT
SHAPE OUR LEADERS
SHOW 212: Ann Marie Barbour Building an Engaged Group Fitness
Community
Book recommended by Ann Marie Barbour as heard in show 207

Top of Mind
A game-changing framework for staying top of mind with
your audience - from the number-one company
dominating content marketing.
It's the winning approach John Hall used to build Influence
& Co. into one of "America's Most Promising Companies",
according to Forbes. In this step-by-step guide, he shows
you how to use content to keep your brand front and
center in the minds of decision makers who matter.
Buy the book here

SHOW 213: Fool Proof Your Fitness Business with Travis Jones
Book recommended by Travis Jones as heard in show 213

Flow; The Psychology of Optimal Experience
Psychologist Mihaly Csikszentmihalyi's famous
investigations of "optimal experience" have revealed that
what makes an experience genuinely satisfying is a state of
consciousness called flow. During flow, people typically
experience deep enjoyment, creativity, and a total
involvement with life. In this new edition of his
groundbreaking classic work, Csikszentmihalyi
demonstrates the ways this positive state can be
controlled, not just left to chance.

Buy the book here
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SHOW 215: Building Successful Teams That Perform When The
Pressure Is On
Book recommended by Craig Weber as heard in show 214

The Power Paradox
It shapes every interaction we have, whether we're trying
to get a two-year-old to eat green vegetables or ask for a
promotion at work. But how do we really gain power? And
what does it do to us?
In twenty original 'power principles', Keltner shows how we
can retain power by maintaining a focus on others.
By redefining power as the ability to do good, The Power
Paradox turns everything we know about influence, status
and inequality upside down.
Buy the book here

SHOW 215: Building Successful Teams That Perform When The
Pressure Is On
Book recommended by Craig Weber as heard in show 215

Conversational Capacity
In a world of rapid-fire change, it's more important than
ever to build teams that work well when the pressure is
on―and quality communication can mean the difference
between success and failure.
Conversational Capacity provides the communication tools
you need to ensure that your team remains on track even
when dealing with its most troublesome issues, that it
responds to tough challenges with agility and skill, and
performs brilliantly in circumstances that would
incapacitate less disciplined teams.
Buy the book here
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SHOW 216: Erin Kelly – In the shoes of a Chief Strategy Officer
Book recommended by Lisa Bodell as heard in show 216

Kill the Company
In the ever-changing world of business, we've arrived at a
point where process has trumped culture, where the race
toward efficiency has made us complacent and unable to
reach our potential.
Stuck in the land of status quo, we've forgotten how to
think. And the very structures put in place to help
businesses grow are now holding them back. It's time to
Kill the Company.

Buy the book here

SHOW 218: 7 ways to turn around sleeping members
Book recommended by Eric Hinderberger as heard in show 217

The Shibumi Strategy: A Powerful Way to Create Meaningful
Change
A personal leadership fable on applying principles of Zen
to work personal Zen principles, coming to understand that
it is often the involuntary challenge, the setbacks, that
harbor the power to transform. When approached as an
opportunity no easy task when simple survival is the first
order of business unforeseen trials can sometimes result in
an altogether new lease on life.
Buy the book here
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SHOW 226: How To Speak With Non-Gym Members
Book recommended by Julie Creffield as heard in show 218

The Universe Has Your Back
#1 New York Times Bestseller! In her latest book, The
Universe Has Your Back, New York Times best-selling
author Gabrielle Bernstein teaches readers how to
transform their fear into faith in order to live a divinely
guided life. Each story and lesson in the book guides
readers to release the blocks to what they most long for:
happiness, security, and clear direction. The lessons help
readers relinquish the need to control so they can relax into
a sense of certainty and freedom. Readers will learn to stop
chasing life and truly live.
Buy the book here

SHOW 223: The Latest Facebook Ad Changes
Book recommended by Andrea Vahl as heard in show 221

The Dip
The author of Permission Marketing and Purple Cow shares
insights into knowing when to support or fight corporate
systems, explaining how to recognize and drop defunct
practices to protect profits, job security, and professional
satisfaction.

Buy the book here
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SHOW 224: Behind the Scenes of Building a Fitness Brand
Book recommended by Kari Saitowitz as heard in show 223

Steve Jobs
Based on more than forty interviews with Jobs conducted
over two years—as well as interviews with more than a
hundred family members, friends, adversaries,
competitors, and colleagues—Walter Isaacson has written
a riveting story of the roller-coaster life and searingly
intense personality of a creative entrepreneur whose
passion for perfection and ferocious drive revolutionized
six industries: personal computers, animated movies,
music, phones, tablet computing, and digital publishing.

Buy the book here

SHOW 225: How to use data to shape the customer experience
Book recommended by Steve Lesnard as heard in show 224

Third Door
The Third Door takes readers on an unprecedented
adventure--from hacking Warren Buffett's shareholders
meeting to chasing Larry King through a grocery store to
celebrating in a nightclub with Lady Gaga--as Alex
Banayan travels from icon to icon, decoding their success.
After remarkable one-on-one interviews with Bill Gates,
Maya Angelou, Steve Wozniak, Jane Goodall, Larry King,
Jessica Alba, Pitbull, Tim Ferriss, Quincy Jones, and many
more, Alex discovered the one key they have in common:
they all took the Third Door.
Buy the book here
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SHOW 227: A 15 Minute Financial Health Check for Fitness
Professionals
Book recommended by Andrea Hovell as heard in show 226

Accounting for the Numberphobic
Why do so many business owners dread looking at the
numbers? Financial statements, ledgers, profit and loss
reports--many avoid these and treat them like junk mail
and phone solicitors. But as a small business owner, having
an intimate knowledge of all these crucial numbers
yourself is the most important tool you can equip yourself
with in order to survive the constantly changing and highly
competitive marketplace of the twenty-first century.
Nevertheless, it’s true--you’re not a numbers person. How
can you learn to make sense out of all this Greek?
Accounting for the Numberphobic to the rescue!
Buy the book here

SHOW 230: Essential Actions for Onboarding New Members
Book recommended by Elias Scarr as heard in show 229

Making Them Believe
DR. JOHN BRINKLEY was, at one time, the wealthiest
doctor of his time, undeniably the most Barnum-esque
promoter in medicine in his time, vilified and prosecuted as
a quack, praised as saint by the amazing number of men
who flocked to him for his 'fountain of youth'---and by their
wives. This book delves deeply into his TWENTY-ONE
MARKETING PRINCIPLES, to provide a blueprint for
adventurous advertising, marketing, promotion and
personal promotion that can install a 'fountain of profits' in
just about any business!

Buy the book here
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SHOW 232: Everything You Need to Know About Data Driven
Marketing
Book recommended by Gemma Anderson as heard in show 230

Dual Transformation
In Dual Transformation, Scott Anthony, Clark Gilbert & Mark
Johnson propose a practical and sustainable approach to
one of the greatest challenges facing leaders today:
transforming your business in the face of imminent
disruption. Dual Transformation shows you how your
company can come out of a market shift stronger and
more profitable, because the threat of disruption is also the
greatest opportunity a leadership team will ever face.
Disruptive change opens a window of opportunity to create
massive new markets. It is the moment when a market
also-ran can become a market leader. It is the moment when business legacies
are created.
Buy the book here

SHOW 231: OBJECTIONS How to become rejection proof
Book recommended by Jeb Blount as heard in show 231

Objections
Following in the footsteps of his blockbuster bestsellers
Fanatical Prospecting and Sales EQ, Jeb Blount’s
Objections is a comprehensive and contemporary guide
that engages your heart and mind. In his signature right-tothe-point style, Jeb pulls no punches and slaps you in the
face with the cold, hard truth about what’s really holding
you back from closing sales and reaching your income
goals. Then, he pulls you in with examples, stories, and
lessons that teach powerful human-influence frameworks
for getting past NO - even with the most challenging
objections.
Buy the book here
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SHOW 233: Data Privacy, Biometrics and Website Accessibility
Updates for Club Operators with Helen Durkin from IHRSA
Books recommended by Helen Durkin as heard in show 232

Getting Things Done
Since it was first published almost fifteen years ago, David
Allen’s Getting Things Done has become one of the most
influential business books of its era, and the ultimate book
on personal organization.
“GTD” is now shorthand for an entire way of approaching
professional and personal tasks, and has spawned an
entire culture of websites, organizational tools, seminars,
and offshoots.

Buy the book here

Essentialism
The Way of the Essentialist isn’t about getting more done
in less time. It’s about getting only the right things done.
It is not a time management strategy, or a productivity
technique. It is a systematic discipline for discerning what is
absolutely essential, then eliminating everything that is not,
so we can make the highest possible contribution towards
the things that really matter.

Buy the book here
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Deep Work
In DEEP WORK, author and professor Cal Newport flips the
narrative on impact in a connected age. Instead of arguing
distraction is bad, he instead celebrates the power of its
opposite. Dividing this book into two parts, he first makes
the case that in almost any profession, cultivating a deep
work ethic will produce massive benefits. He then presents
a rigorous training regimen, presented as a series of four
"rules," for transforming your mind and habits to support
this skill.

Buy the book here

SHOW 234: How To Improve Member Engagement in Your
Fitness Business
Book recommended by Robert Barnes as heard in show 233

Own the Day, Own Your Life
How can we get the most out of our body and mind on a
daily basis? Want to change your life for the better?
Aubrey Marcus answers these questions in this handbook
that guides the reader to optimise each moment of the day.
With small, actionable changes implemented throughout
the course of one day we can feel better, perform more
efficiently and live happier. And these habits turn into
weekly routines, ultimately becoming part of a lifelong
healthy choice.

Buy the book here
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SHOW 235: Winners and Warriors in Your Fitness Business
Book recommended by Dori Nugent as heard in show 234

Extreme Ownership
This book explains the SEAL leadership concepts crucial to
accomplishing the most difficult missions in combat and
how to apply them to any group, team, or organization. It
provides the reader with Jocko and Leif's formula for
success: the mindset and guiding principles that enable
SEAL combat units to achieve extraordinary results. It
demonstrates how to apply these directly to business and
life to likewise achieve victory.

Buy the book here

SHOW 237: Everything you need to know about Marketing with
Mark Schaefer
Books recommended by Mark Schaefer as heard in show 235

Innovation & Entrepreneurship
This is the first book to present innovation and
entrepreneurship as a purposeful and systematic discipline.
It clearly explains and analyzes the challenges and
opportunities of America's new entrepreneurial economy.
Peter Drucker, the most influential and widely-read thinker
and writer on modern organizations, gives us a superbly
practical book that explains what established businesses,
public service institutions, and new ventures have to know, have to learn, and
have to do in today's economy and marketplace.
Buy the book here
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Marketing Rebellion
The businesses of the past were built on advertising impressions.
Today, they are built on human impressions that help customers
believe, belong, and find meaning.
It’s time for a rebellious new approach and Mark Schaefer is your
guide with an entertaining new book that is instructive, inspiring,
and filled with actionable ideas and insights.
Buy the book here

SHOW 240: 6 Step System to Finding Growth in your Fitness
Business
Books recommended by Emmett Williams as heard in show 240

The 5 Dysfunctions of a Team
In keeping with the parable style, Patrick Lencioni begins
by telling the fable of a woman who, as CEO of a struggling
Silicon Valley firm, took control of a dysfunctional
executive committee and helped its members succeed as
a team. Story time over, Lencioni offers explicit instructions
for overcoming the human behavioral tendencies that he
says corrupt teams (absence of trust, fear of conflict, lack
of commitment, avoidance of accountability and inattention to results). Succinct
yet sympathetic, this guide will be a boon for those struggling with the inherent
difficulties of leading a group.
Buy the book here
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The Advantage
This is the promise of The Advantage, Patrick Lencioni's
bold manifesto about the most unexploited opportunity in
modern business. In his immensely readable and
accessible style, Lencioni makes the case that there is no
better way to achieve profound improvement in an
organization than by attacking the root causes of
dysfunction, politics, and confusion.
Buy the book here

SHOW 242: How Loyalty Programs Drive Retention
Book recommended by Sunil Saha as heard in show 240

High Output Management
The essential skill of creating and maintaining new
businesses—the art of the entrepreneur—can be summed
up in a single word: managing. Born of Grove’s experiences
at one of America’s leading technology companies, High
Output Management is equally appropriate for sales
managers, accountants, consultants, and teachers, as well
as CEOs and startup founders. Grove covers techniques for
creating highly productive teams, demonstrating methods
of motivation that lead to peak performance—throughout,
High Output Management is a practical handbook for
navigating real-life business scenarios and a powerful
management manifesto with the ability to revolutionize the way we work.
Buy the book here
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SHOW 243: How to SEO Your Fitness Business with Kate Toon
Book recommended by Kate Toon as heard in show 243

Confessions of a Misfit Entrepreneur
From business nobody, to business success, Kate has packed
her book with tips, hints, stories and strategies. It’s a hilarious,
honest and non-fluffy guide to being the kind of entrepreneur
YOU want to be.
So, if you’re sick of trying to do ALL THE THINGS, optimising
the crap out of everything and wasting money on expensive
6-figure-business schemes – then this is the book for you.
Buy the book here

SHOW 244: Essential Skills Every Fitness Leader Should Possess
Book recommended by Shawn Stewart as heard in show 243

The 7 Habits of Highly Effective People
Stephen R. Covey's book, The 7 Habits of Highly Effective
People, has been a top seller for the simple reason that it
ignores trends and pop psychology for proven principles of
fairness, integrity, honesty, and human dignity. Celebrating
its 15th year of helping people solve personal and
professional problems, this special anniversary edition
includes a new foreword and afterword written by Covey
that explore whether the 7 Habits are still relevant and answer some of the most
common questions he has received over the past 15 years.
Buy the book here
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SHOW 245: Instagram News You Need to Know with Tyler J
McCall
Book recommended by Tyler J McCall as heard in show 244

You are a Badass
In this refreshingly entertaining how-to guide, bestselling
author and world-traveling success coach, Jen Sincero,
serves up 27 bitesized chapters full of hilariously inspiring
stories, sage advice, easy exercises, and the occasional
swear word, helping you to: Identify and change the selfsabotaging beliefs and behaviors that stop you from
getting what you want, Create a life you totally love. And
create it NOW, Make some damn money already. The kind
you've never made before.

Buy the book here

SHOW 248: Career Progression Tips for Your Team
Book recommended by Francesca Schuler as heard in show 247

Late Bloomers
Based on years of research, personal experience,
interviews with neuroscientists, psychologists, and
countless people at different stages of their careers, Late
Bloomers reveals how and when we achieve our full
potential—and why today’s focus on early success is so
misguided, and even harmful.

Buy the book here
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SHOW 251: How A CrossFit Box Builds Community And Makes
$750K In Retail
Book recommended by CJ Martin as heard in show 250

The Only Way to Win
In The Only Way to Win, Jim Loehr draws upon two
decades of work with Fortune 500 executives; world-class
athletes such as Monica Seles, Dan Jansen, and Eric
Lindros; and other high achievers at the Human
Performance Institute (HPI) to reveal surprising insights
about achievement motivation. Specifically, Loehr finds
that the blind pursuit of external achievement often results
in emptiness, addiction, and, ironically, poor performance.
It's not really about what you achieve, he argues, it's about
who you become as a consequence of the chase.
Buy the book here

SHOW 255: Creating a VIP Customer Experience
Book recommended by Matthew Walrath as heard in show 254

Never Lose a Customer Before
In Never Lose a Customer Again, Coleman offers a
philosophy and methodology for dramatically increasing
customer retention and as a result, the bottom line. He
identifies eight distinct emotional phases customers go
through in the 100 days following a purchase. From an
impulse buy at Starbucks to the thoughtful purchase of a
first house, all customers have the potential to experience
the eight phases of the customer journey. If you can
understand and anticipate the customers' emotions, you
can apply a myriad of tools and techniques -- in-person,
email, phone, mail, video, and presents -- to cement a long
and valuable relationship.
Buy the book here
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SHOW 259: Fitness Business Trends with Jason Reinhardt, Go
M.A.D Fitness & Chair of IHRSA
Books recommended by Jason Reinhardt as heard in show 259

What Got You Here Won’t Get You There
Is there something standing between you and the next
level of achievement? That something may just be one of
your own annoying habits. Perhaps one small flaw - a
behaviour you barely even recognise - is the only thing
that's keeping you from where you want to be. It may be
that the very characteristic that you believe got you where
you are - like the drive to win at all costs - is what's holding
you back. As this book explains, people often do well in
spite of certain habits rather than because of them - and
need a 'to stop' list rather than one listing what 'to do'.
Buy the book here

The Difference Maker
In The Difference Maker, Maxwell shatters common myths
about attitude—what it can do for you and what it can’t.
Showing you how to overcome the five biggest attitude
obstacles, Dr. Maxwell teaches the skills you need to make
attitude your biggest asset.
Most importantly, you’ll learn not only how to develop an
attitude that will have a tremendous impact on career,
family, and daily living, but also how to maintain that
attitude for the rest of your life.

Buy the book here
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SHOW 261: The Secret Formula for Hitting Your Profit Goals with
Ashley Selman
Book recommended by Ashley Selman as heard in show 261

Profit First
In Profit First, Michalowicz explains how this age-old
accounting formula turns great businesses into cash-eating
monsters, trapping you in a day-to-day, check-to-check
struggle to survive. He reveals how to flip that
"Frankenstein Formula" and take profit first without
compromising your business, and why the Profit First
Formula of Sales – Profit = Expenses actually forces
innovation, supports sustained growth and skyrockets
profits. You are about to discover the step-by-step Profit
First system that shows you how to radically change the
financial health of your business…from your very next
deposit.
Buy the book here

SHOW 261: The Secret Formula for Hitting Your Profit Goals with
Ashley Selman
Book recommended by Chantal Brodrick as heard in show 261

Free to Focus
Many professionals work as many as 70 hours a week,
leaving little time for rest, exercise, family & friends. Work is
invading their personal life. The common understanding of
productivity has failed these professionals.
Most think productivity is just about getting more done at a
faster speed. But it's not. Productivity is about getting the
right things done.
Buy the book here
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SHOW 263: Inside the Total Fitness Personal Leadership Program
with CEO Sophie Lawler
Books recommended by Sophie Lawler as heard in show 262

Start With Why
START WITH WHY shows that the leaders who've had the
greatest influence in the world all think, act, and
communicate the same way -- and it's the opposite of what
everyone else does.
Sinek calls this powerful idea The Golden Circle, and it
provides a framework upon which organizations can be
built, movements can be led, and people can be inspired.
And it all starts with WHY.
Buy the book here

It’s the Manager
Packed with 52 discoveries from Gallup’s largest study on
the future of work, It’s the Manager shows leaders how to
adapt their organizations to rapid change, ranging from
new workplace demands to managing remote employees,
a diverse workforce, the rise of artificial intelligence, gig
workers, and attracting – and keeping – today’s best
employees.
Who is the most important person in your organization to
lead your teams through these changes? Gallup research
reveals: It’s your managers.
Buy the book here
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SHOW 265: The Impact of Artificial Intelligence in Your Business
with Paul Roetzer
Book recommended by Paul Roetzer as heard in show 264

Human + Machine
In Human + Machine, Accenture leaders Paul R. Daugherty
and H. James (Jim) Wilson show that the essence of the AI
paradigm shift is the transformation of all business
processes within an organization--whether related to
breakthrough innovation, everyday customer service, or
personal productivity habits. As humans and smart
machines collaborate ever more closely, work processes
become more fluid and adaptive, enabling companies to
change them on the fly--or to completely reimagine them.
AI is changing all the rules of how companies operate.
Buy the book here

SHOW 267: Rich Hutson – How to Raise Your Membership Prices
Books recommended by Rich Hutson as heard in show 265

5 Levels of Leadership
John C. Maxwell explains how true leadership works and
makes it accessible to everyone.
Leadership does not come from your title. In fact, being
named to a position is only the first and lowest of the five
levels every effective leader achieves. To become more
than a boss people are required to follow, you must master
the ability to inspire and build a team that produces not
only results, but also future leaders.

Buy the book here
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Good to Great
Built to Last, the defining management study of the
nineties, showed how great companies triumph over time
and how long-term sustained performance can be
engineered into the DNA of an enterprise from the very
beginning.
But what about the company that is not born with great
DNA? How can good companies, mediocre companies,
even bad companies achieve enduring greatness?

Buy the book here

SHOW 268: Jose Teixeira Mastering Your Customer Experience
Strategy
Books recommended by Jose Teixeira as heard in show 267

The Inevitable
Much of what will happen in the next thirty years is
inevitable, driven by technological trends that are already
in motion.
In this fascinating, provocative new book, Kevin Kelly
provides an optimistic road map for the future, showing
how the coming changes in our lives—from virtual reality in
the home to an on-demand economy to artificial
intelligence embedded in everything we manufacture—
can be understood as the result of a few long-term,
accelerating forces.
Buy the book here
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How to Make More Money
This revised and expanded edition of Making Money in the
Fitness Business contains a complete updated business
model applicable to any fitness business from a big box
mainstream gym to a small training gym.
Everything needed to be financially successful for the
coming decades is included, proven by thousands of
clients over a 30-year period.

Buy the book here

Outliers
In this stunning new book, Malcolm Gladwell takes us on
an intellectual journey through the world of "outliers"--the
best and the brightest, the most famous and the most
successful. He asks the question: what makes highachievers different?
Brilliant and entertaining, Outliers is a landmark work that
will simultaneously delight and illuminate.

Buy the book here
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SHOW 269: Creating Momentum With Meetings in Your Fitness
Business
Book recommended by Verne Harnish

Mastering the Rockefeller Habits
What are the underlying handful of fundamentals that
haven't changed for over a hundred years? From Harnish's
famous One-Page Strategic Plan to his concise outline of
eight practical actions you can take to strengthen your
culture, this book is a compilation of best practices
adapted from some of the best-run firms on the planet.
Included is an instructive chapter co-authored by Rich
Russakoff, revealing winning tactics to get banks to finance
your business. Lastly, there are case studies demonstrating
the validity of Harnish's practical approaches.

Buy the book here

Scaling Up
In Scaling Up, Harnish and his co-authors share practical
tools and techniques to help entrepreneurs grow an
industry-dominating business without it killing them-and
actually have fun.
Buy the book here
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What You Do Is Who You Are
What You Do Is Who You Are explains how to make your
culture purposeful by spotlighting four models of
leadership and culture-building—the leader of the only
successful slave revolt, Haiti’s Toussaint Louverture; the
Samurai, who ruled Japan for seven hundred years and
shaped modern Japanese culture; Genghis Khan, who built
the world’s largest empire; and Shaka Senghor, a man
convicted of murder who ran the most formidable prison
gang in the yard and ultimately transformed prison culture.
Buy the book here

Outrageous Empowerment
In Outrageous Empowerment, Ron Lovett shares how he
transformed his one-employee business in Halifax, Nova
Scotia, into a leading national security company with over
fifteen hundred frontline staff. Ron will reveal the
techniques he used to turn disgruntled employees into
passionate stakeholders who carried out the company's
visions.
Buy the book here
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The Goal
The story of Alex's fight to save his plant contains a serious
message for all managers in industry and explains the
ideas which underline the Theory of Constraints (TOC)
developed by Eli Goldratt. Written in a fast-paced thriller
style, The Goal is the gripping novel which is transforming
management thinking throughout the Western world. It is a
book to recommend to your friends in industry - even to
your bosses - but not to your competitors!
Buy the book here

Selling Sunshine
A top entrepreneur helps readers breathe life into a
stagnant business by overhauling their approach to
branding and customer service. Packed with 75 simple,
actionable strategies straight from the trenches of the
service industry, Selling Sunshine explores the peaks and
valleys of running your own business through the eyes of a
proven expert.
Buy the book here
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THANK YOU

We hope you enjoyed our 4th edition of Books That Shape Our
Leaders.
Make sure you download the full library:
2017 Edition
2018 Edition
2019 Edition
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RECOMMENDED
PODCASTS
 Sell or Die Podcast
 Social Media Marketing Podcast
 How I Built This
 The Tim Ferriss Show
 Reality Based Leadership
 Gary V
 The MFCEO Project
 Mind Pump Media
 De Francos
 LEADx Leadership Podcast
 Oprah & Eckhart Tolle: A New Earth
 The Athletic Business Podcast
 Built to Grow Podcast
 Perpetual Traffic Podcast
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